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CADENAS + Misumi 

Building A Strong Relationship

Welcome To Augsburg
March 2007
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Founded: 1992 

Headquarter: Augsburg/Germany

Logo: CADENAS (span. Process Chains)

Subsidaries: CADENAS DE Augsburg, Munich, Wolfsburg, Stuttgart, Essen
PARTsolutions USA in OHIO, MICHIGAN, CALIFORNIA, NEW YORK

CADENAS ITA in Modena

CADENAS A in Wels

CADENAS F in Lyon

CADENAS KRO in Slavonski Brod

CADENAS KR in Seoul

CADENAS E in Barcelona

CADENAS CN in Shanghai

CADENAS JP in Tokyo (Assets of former WEB2CAD Japan til 2008)

Distributions in CH, S, DK, N, E, PT, NL

Coming soon in 2007 UK

Licenses/Experience: ~ 125,000 licenses sold, and app. 400 catalogs completed

Employees: ~ 230 Worldwide

CADENAS Technologies AG
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CADENAS – A Partner For Years

„All-In-One“
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CADENAS/PARTsolutions Strategy

First 3D catalog product

On market

Unique Differentiator

Intelligent Parts

Development R&D
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Engineering Portal

Geometrical Search

Collaboration Tool

…

2D Market

Year after year delivery of aggressive 

paradigm shifts in the design process.

The last shift was the patent pending 

geometrical search.
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Marketing Power/ Market Position

Marketing Power/ Market Position

Project Management & Single Source

Smart Parts & Processes

Printed Catalog

Assistant & Configurator

BMECAT & WebEDI

Paradigm Shifts

Geometrical Search

Collaboration
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Worldwide Leadership Bringing To You

app. 3.100.000 Prospect Customers

Leadership (Most Customers)

Good Market Position (Many Customers)

APAC

CN: Exclusive contract with 

the Chinese SDO

KR: Most customers

JP: Most customers

Migration from WEB2CAD

EUROPE

DE: Most customers

AT/CH: Most customers

IT: Most customers

FR: Good Market Position

ES: Good Market Position

SK: Good market Position

RU: First exclusive 

contracts with CAD OEMS

AMERICAS

US: Autodesk Content 

Center, PTC, Kubotek, other 

CAD OEM partnerships

Penton Media / Machine 

Design

EXTRACT

+ New leadership in APAC

with WEB2CAD Asset 

take over
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Many Prospect Customers Through Different Portals

CADENAS PARTserver

http://www.partserver.de                       800.000 users

- Autodesk Content Center

Autocad, Mechanical DT,  Inventor

http://autodesk.partcommunity.com   1.500.000 prospects

- Alibre CAD Portal -

http://alibre.partcommunity.com           106.000 prospects

- Pro/Engineer by PTC

PARTsolutions

http://catalogs.ptc.com                         370.000 prospects

- Solidworks MyCADlibraries 25.000 prospects

(SolidAlliance)

http://www.mycadlibraries.com

- Penton Machine Design

Big Technical Publisher in USA 

http://www.machinedesign.com

/cadlibrary 300.000 prospects

==============================================================

3.100.000 prospect customers

in over 100 countries

http://www.machinedesign.com/
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Direct Embedded In Autodesk Inventor 

Autodesk Content Center

EXTRACT

+ Autodesk users select 

components direct from 

their CAD-environment

+ Autodesk has

app. 6 Mio users



26.02.2010(c) 1992-2007 CADENAS  |  Dipl. Ing. (FH) Jürgen Heimbach

A Couple Of PENTONs Magazines
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Project start: 2001, creation of selected 

products

Objective: High end service for the 

engineering customers, not only for 

purchineering but also during the mechanical 

design period.

“Be early in the BOM creation!”

FESTO – Supplier of Pneumatic Components

In 2004: 10x times more downloads per 

month with PARTsolutions technology

as at the project beginning 2001. 

Objective met 100% !

Results

EXTRACT

+ Independent whether

many people already 

know your company:

„eCATALOGsolutions

can increase your publicity 

immense“



26.02.2010(c) 1992-2007 CADENAS  |  Dipl. Ing. (FH) Jürgen Heimbach

CADENAS Market Share

Top 10 preferred catalogs

Available

Not Available

Or Competition
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CADENAS Market Share

Top 25 preferred catalogs

Available

Not Available

Or Competition
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CADENAS Market Share

Top 100 preferred catalogs

Available

Not Available

or Competition
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eCATALOGsolutions the most practized solution

EXTRACT

+ biggest experience

world wide

+ biggest growth in 

new catalogs in 2006
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Project Management and Single Source

Marketing Power/ Market Position

Project Management & Single Source

Smart Parts & Processes

Printed Catalog

Assistant & Configurator

BMECAT & WebEDI

Paradigm Shifts

Geometrical Search

Collaboration
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Central Multimedia Single SourceDB 

Administrates All Types Of Documents
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Current State

Shows User Access Rights 

For Parts

eCATALOGsolutions 

Project Management - Release Of Informationen By WEB Or LAN

Documentation Of 

Change 

Management

Integration Of All 

Project Members To 

Project Progress
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eCATALOGsolutions 

Workflow Of Releases For Creation/Change Management

EXTRACT

+ better workflow is forcing 

a higher data quality

-> lesser time for complaints

-> KAIZEN
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eCATALOGsolutions

Analysis Of Project Progress
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eCATALOGsolutions

Analysis Of Bottle Neck

EXTRACT

+ eCATSOL

Project Management will

show project manager the

bottle neck to get a better

time-to-market
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Smart Parts & Processes

Marketing Power/ Market Position

Project Management & Single Source

Smart Parts & Processes

Printed Catalog

Assistant & Configurator

BMECAT & WebEDI

Paradigm Shifts

Geometrical Search

Collaboration

YIN – YANG Certified Catalogs CAx Data

„Harmony between Suppliers and Engineers“
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Supplier Data Management

Requirements for a modern eCATALOG

Supplier 

PIM

ERP
IDNO-ORDNO

CAD

Library

Supplier

Customer

BMECAT

CDROM

WEB

Plant Design

Tooling

Product Design

BOM with IDNO

and spare parts info

IDNO-ORDNO

Tech Doc

Digital Factory

Simulation

Kinematics

PDFs 

LOD 
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Supplier Parts World

Controlled Access/Overview of Available Market

Restricted or Forbidden Area (PARTSOL)

How do „Large Enterprises“ Work ? 

Controlled Versions/ Overview of Supplier Parts World

Company Parts World

PDM+ERP

Under

Standardization

Purchasing 

Department

Control

Engineering Finds A New Component
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Covering Of Required Functionalities

CAD System X

CAD System A

CAD System B

CAD System C

Neutral Formats

Neutral Formats

Smart Formats

Smart Customized Formats
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Example: BMW
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Competetive Analysis by BMW (Person Responsible For Supplier Certification)

vs Traceparts Web2CAD 

Dumb solid (converted out of 

other system)

Without any information for 

BOM.

No relationship to BMW‘s 

naming convention

Mail To Customer:

The Quality of the data is unusable

Results

- Data coming from STEP

will not be used @BMW

- Supplier risks losing their 

frame agreement, or have to

create a second data 

source through a CATIA 

Consulting company

-Second dataset always results in 

inconsistent data

-Maintenance of this data 

Becomes a burden on the

Supplier
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Native Catia V5 format

parameterized and editable

BOM parameters for automatic 

BOM generation

Material parameters for weight 

analysis of the entire assembly

Publications for Connections. 

Entities providing reliable 

orientations inside the assembly, 

with the right constraints

We received 250 parts from Festo 

with support from CADENAS.

The result was acceptable for us.

Results

- The Data matches the 

Quality required for the BMW 

engineering process

- As a result, FESTO received

a 10 year frame agreement

@BMW

Competetive Analysis by BMW (Person Responsible For 

Supplier Certification) eCATALOG solutions 
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Offers From Companies Who Serve The Same Market

Process 

Oriented

Functionalities

Timeline

Market 

Requirement

NEUTRAL FORMAT
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Unique Technology Of CADENAS /PARTsolutions

Process 

Oriented

Functionalities

Timeline

Market 

Requirements

Neutral Formats

Smart Formats

Smart Customized Formats
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CADENAS developed together with AUDI an e-engineering plattform for suppliers

Suppliers for assembly line projects are forced to join the programm



26.02.2010(c) 1992-2007 CADENAS  |  Dipl. Ing. (FH) Jürgen Heimbach

Directly Integrated in Supply.com

EXTRACT

+ Suppliers are forced to

join the portal if they want to 

work any more for AUDI

+ Integrated in VW Group

Supply.com
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PARTsolutions A Strategic Tool 

@ AIRBUS JIGs and TOOLs

Highlights:
PARTsolutions A Strategic Tool @ AIRBUS

Every Airbus supplier of Jigs & Tools

Is forced to deliver ist supplier catalog in

eCATALOGsolutions format
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Example: Supplier Rating

EXTRACT

+ More and more

companies require smart 

CAD data as essential in

their supplier rating

! No pricing is mentioned
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Print Catalog

Marketing Power/ Market Position

Project Management & Single Source

Smart Parts & Processes

Printed Catalog

Assistant & Configurator

BMECAT & WebEDI

Paradigm Shifts

Geometrical Search

Collaboration
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Current Situation:

In many companies today „Island Solutions“ are used

Marketing Engineering

Sales

EXTRACT

- Different solutions with

different information would 

cause a big consistency

problem

CHAOS
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Why Is A Single Source DB Strategy So Important ?

Where is the leading system ?

EXTRACT

- At this „Island Solutions“

work has to be done multiple 

times

-No controll over change 

management
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Architecture eCATALOGsolutions/print
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Example: FIBRO Printed Catalog

EXTRACT

+ Multiple languages

+ Catalog will be in future 

done by 60% time reduction

+ Customer specific catalogs

could be done very easily
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Example: Misumi
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Photo Realistic Rendered Picture

EXTRACT

+ Save money instead

of producing expensive

real pictures

+ New Corporate Design 

is easy to allocate
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Animated 3D GIFs

EXTRACT

+ Easy to generate

+ Working in every application

+ Easy way to show customer

components @web
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Use CAD Data Inside MS Products

EXTRACT

+ Embedding of 3D geometry

gives customer a faster 

overview and understanding
Festo Norm AHP
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Export ADOBE 3DPDF

EXTRACT

+ Supporting a new standard

+ Embedding of 3D geometry

gives customer a faster 

overview and understanding

of your product
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Assistant & Configurator

Marketing Power/ Market Position

Project Management & Single Source

Smart Parts & Processes

Printed Catalog

Assistant & Configurator

BMECAT & WebEDI

Paradigm Shifts

Geometrical Search

Collaboration
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Konfigurator WEB = CDROM

AHP Merkle Hydraulikzylinder

EXTRACT

+ Helps to show complexer

products much easier 

to customers

+ Reduces customer support

times
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BMECAT & WebEDI

Marketing Power/ Market Position

Project Management & Single Source

Smart Parts & Processes

Printed Catalog

Assistant & Configurator

BMECAT & WebEDI

Paradigm Shifts

Geometrical Search

Collaboration
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Gängige Marktplätze
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BMECAT bei DaimlerChrysler
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BMECAT bei DaimlerChrysler
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BMECAT Writer

EXTRACT

+ Gives access to many

e-procurement platforms

and consequently to new 

prospect customers
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Paradigm Shifts

Marketing Power/ Market Position

Project Management & Single Source

Smart Parts & Processes

Printed Catalog

Assistant & Configurator

BMECAT & WebEDI

Paradigm Shifts

Geometrical Search

Collaboration
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Geometrical Search

Marketing Power/ Market Position

Project Management & Single Source

Smart Parts & Processes

Printed Catalog

Assistant & Configurator

BMECAT & WebEDI

Paradigm Shifts

Geometrical Search

Collaboration
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Typically Problem Of Many Customers

Do supplier XXX have 

such types of plates ?

It would causes me 10 

minutes to find them !

Let me do it myselve 

by changing an 

existing !!!

EXTRACT

- Frequent problem: 

Customers don´t find things

and decide otherwise
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Brand New Solutions By CADENAS

*** IDEA ***

Yeasterday I red an article 

about MISUMIs leading 

products and that they offer

A new plattform whether I 

upload my part and get 

proposals.

*** Lets Try It ***
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Brand New Solutions By CADENAS: Geometrical Search

I red I only have to 

upload a parts and 

1-2 sec I get an 

answer.
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Example Web Client

EXTRACT

+ Helps customer easier to 

Find Misumi product

+ Using more Misumi

products instead of self-made

Components or 

other suppliers
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Engineering Assistent

EXTRACT

+ Helps customer by context

sensitive advices of similiar

Components in real-time

+ Save costs by reusing

components
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Collaboration

Marketing Power/ Market Position

Project Management & Single Source

Smart Parts & Processes

Printed Catalog

Assistant & Configurator

BMECAT & WebEDI

Paradigm Shifts

Geometrical Search

Collaboration



26.02.2010(c) 1992-2007 CADENAS  |  Dipl. Ing. (FH) Jürgen Heimbach

Typically Problem Of Many Customers

I would have a question to 

products of XXX ?

Whether they would fit 

instead of a self-made part ?

BUT: Til the sales 

representiv could visit me 

and overview the 

requirement, it would 

cause 4 hours of my time.

Lets Do-It-Yourselve !!!

EXTRACT

- Also It would cause XXX 

4 hours of worthless 

travelling time which makes 

product more expensive
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Brand New Solutions By CADENAS

*** IDEA ***

Yeasterday I red an article 

about MISUMIs leading 

products and they promised 

me answers inside 30 

minutes.

*** Lets Try It ***
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Brand New Solutions By CADENAS: Collaboration Platform

I red I only have to 

press the

button with the red 

phone and give my 

contact data.
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Brand New Solutions By CADENAS: Collaboration Platform

EXTRACT

+ Much faster answers for 

your customerbase

+ Lower costs by Web 

support

+ Get more information

per customer with same 

team size

+ Offer a new paradigm shift 

and move customers from

their existing suppliers
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Questions ?

Feedback?

Thank You For Your 

Attention !


